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Dr. Glenn: Hey, it's the very good Dr. Glenn Livingston with Never Binge Again, 

and I am here with my best buddy and my business partner, CEO of 
the company, Mr. Yoav Ezer.  How are you Sergeant Yoav, Mr. Yoav? 

 
Yoav: I am good.  I'm tired, but I'm really happy. 
 
Dr. Glenn: It's a good kind of tired.  Why are you so happy? 
 
Yoav: Because I've been doing coaching all day, and I'm really enjoying it, 

really. 
 
Dr. Glenn: Tell me why. 
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Yoav: Kind of ties in to what we're going to talk about today, but I do a lot of 

work, a lot of administrative work, a lot of marketing and working with 
financial issue, but actually helping people, that makes me really 
happy.  I know it's not very sophisticated, but I come out of the calls, I 
just finished a call, I was able to help a few people, that's what made 
me happy. 

 
Dr. Glenn: It's better than money, right? 
 
Yoav: Much better than money, but we'll talk about it later. 
 
Dr. Glenn: So I guess what we're here to talk about, we're specifically talking to 

people who have practices of sorts, or actually working with clients on 
a day-to-day basis.  I think a lot of what we're talking about could be 
appropriate for people who want to build a practice, who want to 
become weight loss coaches in the Never Binge Again method, but we 
wanted to do a call more specifically for people who were in front of 
clients, like nutritionists or personal trainers or health coaches, weight 
loss coaches, doctors, massage therapists, chiropractors, anybody 
that's actually in front of clients already.  I wanted to talk about the 
consideration of adding the Never Binge Again method to your arsenal 
and also to your licensed tools so that you could help your clients to 
stop overeating and to learn the structure of mind and to implement 
your work more effectively, to make it possible for them to actually do 
what you are teaching or prescribing them to do on a more consistent, 
higher percentage basis.  Does that sound like what we're talking about 
today, buddy? 

 
Yoav: Yeah.  So before we dive into it, just a couple more things.  The first 

and more important thing, if you wait until the end of the call, we'll tell 

http://www.neverbingeagain.com/


 

www.NeverBingeAgain.com 
 

you how to get the coaching certification at a sizeable discount.  We 
made it a lot easier to do financially now than it was a couple of months 
ago. 

 
Dr. Glenn: Yeah. 
 
Yoav: But the other thing we want to talk about are the benefits of integrating 

Never Binge Again coaching into your existing practice because we've 
been working with a lot of professionals in the wellness industry, and 
we now know a lot more about how implementing Never Binge Again 
practices in your existing practice can help you. 

 
Dr. Glenn: We're finding that a lot of people in the wellness industry are migrating 

to us anyway, so we thought we'd do this more specific call to kind of 
zero in on the benefits and how you implement it in your practice, yes? 

 
Yoav: Yup. 
 
Dr. Glenn: Okay.  I guess I alluded to the first and I think best benefit, although 

there are a lot of financial benefits too, which is that so many people 
are prescribing things and are very frustrated with non-compliance, 
right?  How many personal trainers do you know that are sitting back 
and thinking, if only I can tell my client exactly what to eat and exactly 
what to do at home, and if only they would do it, then they would get 
results.  But see, your clients getting results, it's very tied to your 
happiness and effectiveness.  I've been in situations, for example, I 
taught marketing for a long.  And really like, 2 to 5 percent of the 
people that I would prescribe what to do with would actually do what I 
told them. 
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 And for all that time, I would tell myself, well, my responsibility is only to 
make sure that my advice is good, that if they actually do my advice, 
it's going to work.  It bothered me 'cause I felt like, well, am I intellectual 
entertainment?  Am I just here to spout information that they're not 
going to use?  I kept revising it and getting a slightly higher percentage, 
but there was such a small percentage of people that actually did 
things.  I want a burning out in that field 'cause I feel like I'm not in this 
world to just give people information that maybe they could use kind of 
sort of if they wanted to.  I need a much higher level of implementation 
to be happy in my practice, and Never Binge Again was the thing that 
really made me happy in my practice because the people that we 
prescribe it to, they're getting a ridiculously high and effective efficacy 
rate.  So what were you going to say, buddy? 

 
Yoav: I once spoke to a nurse that treated people after they had a heart 

attack.  She was in the -- I forgot the name of the ward. 
 
Dr. Glenn: The intensive care ward? 
 
Yoav: I think so.  Post-heart attack.  And she told me, "Listen, we tell people 

just two things you need to do to stay away from this ward, do not get a 
second heart attack, which can kill you.  If you manage to survive the 
first, the second, there's much higher chances of killing you.  You need 
to stop smoking, eat well and sleep, stop smoking, eat well and 
exercise."  And he told me this and I knew that there's a 95 percent 
chance that I will see the same person having the first attack here in 
five years. 

 
Dr. Glenn: She knew that. 
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Yoav: Yeah 'cause they would keep smoking, they won't work out and they 
would keep eating like there's no tomorrow.  I think that's the case with 
a lot of professionals in the wellness industry, adhering to the advice, 
adhering to the recipe or the rules is a problem across the board.  
That's what Never Binge Again does. It teaches your clients to adhere 
to the plan you gave them.  That's the major benefit. 

 
Dr. Glenn: That is definitely the major benefit.  It's like an immediate bump in 

satisfaction, and we think effectiveness for your day-to-day life in your 
practice.  It's an immediate bump like that.  And the clients are extreme 
grateful, which leads to all sorts of better things.  They stay with you 
longer, you're taking the thorn out of their paw.  You become the 
woman or the man who solved a ridiculously difficult problem which 
lasted them a lifetime.  And if you do that, they're much more likely to 
give you credibility and authority to help them with other things.  And 
that includes all the things that they might have originally come to you 
for. 

 
 This also then becomes a way to bring clients in, and you take this 

thorn out of their paw and then you can work with them with the other 
things that you've been an expert in already. 

 
Yoav: For example, let's say you're a personal trainer, but you get reputation 

that you are a medical worker with weight loss.  So you get people 
through the weight loss, but then they stay on as training clients. 

 
Dr. Glenn: Yeah.  Or you combine it with being a nutritionist and you just rocket 

your results because people are now actually doing the nutritional 
advice that you're giving them.  But even a doctor or a massage 
therapist who's in a situation where they're constantly hearing people 
talk to -- I had a supervisor once in psychology and he invited me over 
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to his house.  And I go to his house, and in his living room is a big 
barber chair, like the whole works, a barber chair and a mirror and a 
light and everything like that. 

 
 I said, "What is this doing Interviewer: he middle of your living room?  

Are you really a retro kind of person?"  He says, "No, I was a stylist for 
20 years before I became a psychologist, because all these people 
would talk to me about everything and I eventually wanted the capacity 
to do something with them." 

 
 So even hairstylists and massage therapists and people that aren't 

really giving health advice, they're in a situation where clients might 
want to know how to stick to their diet, and it's not really something you 
have to aggressively market 'cause people are already there and 
talking to you. 

 
Yoav: Can I add something? 
 
Dr. Glenn: Whatever you want, yeah. 
 
Yoav: One thing that happens once you start really delivering on the premise 

of your business is that you get stellar reputation.  I can't, of  course, 
commit to numbers and I can't give you a guarantee, but I can tell you 
that when we focused in our business on helping the clients and getting 
them results no matter what, and we performed a big change in format 
in our training program just to make sure that the clients get absolutely 
the best results we can, our business doubled. 

 
 So once you start delivering on the weight loss part and you start 

getting people to recommend you to their friends -- I think for us, for 
example, what happened is that once we were really, really, really sure 

http://www.neverbingeagain.com/


 

www.NeverBingeAgain.com 
 

that we're delivering, the way we carried ourselves and the way we 
communicated about how the business changed because we were 
confident about it, and that made a whole huge big change in the 
business.  Does that make sense, Glenn? 

 
Dr. Glenn: I mean, efficacy is everything, right? 
 
Yoav: Right. 
 
Dr. Glenn: It's one thing to know that it works for you, it's one thing to know that it 

would work for people if they would do it, and it's another to really 
measure whether they're doing it and getting them to actually do it.  I 
think that makes the clients into better and happier clients or patients 
who are more likely to refer to you, just like you were saying.  I think 
they're likely to stay with you longer because it's kind of like a duckling 
imprinting on its mama.  If you are the first person that gives them 
effective guidance in an area that they couldn't get before, then they've 
got to naturally be wondering, well, what else can you do for me, right? 

 
 I had a marketing mentor who once told me that people were kind of 

walking around with their umbilical cords looking for a place to plug it 
in.  I don't think that's quite true, but I think when people feel nurtured, 
when they feel fed, when they feel taken care of, that there is a natural 
propensity for people to say, "Well, what else can you do?"  Then you 
have all these other opportunities to keep helping them. 

 
Yoav: Another thing that happens when you use Never Binge Again with 

clients is that you get better clients.  Because once your client starts 
following through on your advice and your instructions, they get results, 
they're much happier, and overall, you get better clients.  And not only 
that, another thing happens when you do that, is that once you get 
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better clients and you get more clients, you can let go of the really 
problematic ones.  If you have a problem with cash flow and you really 
need every cent, then you might take on clients or keep clients that are 
really problematic.  They don't listen, sometimes they're disrespectful.  
They kind of drain you.  It might be one or two clients, but they 
consume like 80 percent of your energy. 

 
Dr. Glenn: Yeah. 
 
Yoav: But once you have enough clients and you know for a fact that you're 

delivering, right, 'cause 80 percent or 90 percent of your clients are 
getting the results, you can easily let go of those 10 percent of clients 
that are just problematic.  Even makes sense because you want to 
conserve your energy and devote it for the clients who are serious.  So 
it really improves your client level, if you would, across the business. 

 
Dr. Glenn: I know that you know that when I supervised other therapists and 

coaches, I tell them that one bad client can ruin their practice.  Did I 
ever tell you how I figured that out? 

 
Yoav: I think you did.  No, that was another story, the client who punched 

you.  No, so tell me. 
 
Dr. Glenn: The client who punched me. 
 
Yoav: There was a client who slapped you. 
 
Dr. Glenn: There was a client who threatened to slap me.  She was actually really 

sweet.  I mean, that story was that she wanted to know what I got my 
dad for Father's Day and I kept on playing things by the book in saying, 
""Well, you told me you want to improve your relationship with your 
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dad, so why don't you talk to me about what you're thinking," and she 
folds her arms and she looks at me and says, "Doc, I want to know 
what you got your dad for Father's Day."  And I kept just shifting it back 
to her saying, "Well, you mean you said you wanted to come here to 
talk about yourself.  I'm not sure how it benefits you to know about my 
dad."  And then she says, "Look, Doc, I'm going to count to three and if 
by the time I'm done counting, you haven't told me what you got your 
dad for Father's Day, I'm going to get up and bitch slap you." 

 
Yoav: I remember that. 
 
Dr. Glenn: And so I told her what I got my dad for Father's Day and then we had a 

nice discussion. 
 
Yoav: Good. 
 
Dr. Glenn: That's when I stopped playing things by the book.  There was this guy, 

I won't even tell you his name, and he would come on Thursday 
afternoons, and all he would do is complain.  And he wouldn't let me 
talk.  He just wants to talk and talk and talk and he wouldn't let me talk.  
And he was complaining that I wasn't helping him, but he wouldn't 
listen to even a couple of words.  There was no room in the session to 
talk.  I know now, after a lot of years of practice, that you have to talk 
over those kind of people, but I wasn't effective with that. 

 
 I was miserable and I look at my schedule everyday and I think, oh no, 

this guy is coming on Thursday again.  And it pervaded my sense of 
happiness with my practice and I really understood how people could 
get burned out.  And eventually I thought, well, I should probably just 
discharge him, but I need the money.  And that's how one bad client 
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can ruin your practice 'cause it leaves this underlying sense of dis-ease 
dissatisfaction. 

 
 In a way, you could say, "I wasn't really walking the walk because as a 

doctor, I'm supposed to only choose clients that I feel like I could really 
help," but what's kind of funny about him, I never actually discharged 
him, but after about six months, he said, "Hey, Doc, we figured it out."  
He said, "I got exactly what I needed.  We figured it out," and his wife 
came back to him and he's all happy.  So I guess just having a room 
that he could talk in without a person interrupting at all really made all 
the difference. 

 
 But during that time, I didn't really feel like I was working effectively 

because the odds of me helping him were pretty small.  And I think that 
one of our responsibilities, certainly as a doctor, but even as a coach is 
to only work with people that we can really help, and that if we're not 
helping people over the course of several months, I think you should 
evaluate things every six months or so at minimum, that you tell 
people, "I'm sorry, but I don't think I'm helping you.  Try this other 
person or this other doctor," and you only have people that you're 
genuinely helping in your practice. 

 
 Most doctors won't admit this, but it's a lot easier said than done 

because -- I mean doctors have insurance and stuff, but most coaches 
won't admit this, it's a lot easier said than done because you got to pay 
your bills at the end of the month and clients aren't that easy to come 
by, especially if you're not that effective.  I guess the point of all this is 
that increasing your efficacy and applying your efficacy, it just makes 
good things happen across the whole spectrum of your practice. 
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Yoav: Because when you get more clients, you can dismiss the ones who 
aren't working out. 

 
Dr. Glenn: Yeah. 
 
Yoav: I want to add one more thing about it.  I have a huge problem with 

clients who are disrespectful, huge.  I know that about myself.  I should 
be more patient.  I will do anything and everything for clients who are 
respectful and working hard, I will give the world.  But once they're 
either disrespectful to me or to one of our coaches -- 

 
Dr. Glenn: We kick him out, I know. 
 
Yoav: Because I can't stand it.  It's a personal problem.  I can't stand it.  I 

can't stand disrespect.  Once there's more business, you can afford to 
do that, right?  So right now, we're in a place where if a client 
misbehaves, talks badly to a coach, we let them go because we don't 
want to live in this kind of world where we're under attack, and you 
shouldn't either, in your practice.  So increasing sales through efficacy 
gets you the ability to do that. 

 
Dr. Glenn: Agreed.  And then there's the sense of happiness you'd get from 

having helped people, which you were talking about in the beginning.  
You want to talk about that? 

 
Yoav: Yeah.  I actually think that's the biggest benefit.  People are driven by 

different things, and a lot of people -- I don't know if a lot, but some 
people are driven by financial success, by money, which we talked 
about it.  If you're more effective, you get a reputation, you change the 
way you sell, you get more referrals, that's all good and well.  But for a 
lot of people, especially in the wellness industry, the fulfillment, the 
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sense of happiness you get from helping someone, truly helping 
someone is a huge source of energy. 

 
 I know for myself, is that when I'm able to help someone, truly help 

someone and I feel like their life has changed because something I did, 
something I said to them, something I taught them how to do, and that 
going forward, they're going to behave differently.  They got a huge 
benefit of -- maybe you even saved their lives.  When that happens, I'm 
kind of filled with this positive energy, and that makes me want to work 
really, really hard. 

 
 And you know me, money never really appeal to me.  It didn't appeal to 

me when we had very little of it.  The idea of getting more money 
wasn't a huge drive for me.  It doesn't now that we have enough of it, 
and I can assure you that it won't be a big driver and a big thing for me 
when we have a lot of it. 

 
Dr. Glenn: Yeah. 
 
Yoav: It's even the reverse.  When I think about making a lot of money, I get 

uncomfortable feeling.  Wealth doesn't appeal to me.  I know it's 
strange, but that's the way I work. 

 
Dr. Glenn: I know that about you now, partner. 
 
Yoav: Okay. 
 
Dr. Glenn: There was a time when we really didn't have enough.  There was a 

time when even though the book was really popular, there were a lot of 
business issues and we had to put it together.  And it was a struggle 
'cause we didn't want to take investors.  They were offering, but we 
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didn't want to take investors.  So we were funding it ourselves and I 
was like, "When do we get to make more?"  And it just wasn't important 
to you. 

 
Yoav: No, not that important.  It was important, like, I live in the world, I have 

bills to pay, I've got a family.  It's important, but it's not a driving force 
for me at all. 

 
Dr. Glenn: Yeah. 
 
Yoav: When I think about clients, when I go through a coaching session and 

it's a really good coaching session, the clients are really happy, they're 
really grateful and I feel like I changed something in their life, and going 
forward, their lives are going to be better because of me, that makes 
me so happy.  I can work all day long just on that energy.  When I'm 
thinking about building the company, imagine making millions makes 
me upset, I want to go to sleep.  Imagine helping millions of people and 
changing their lives,  that makes me really happy and I want to work all 
day long. 

 
Dr. Glenn: Yeah. 
 
Yoav: That sort of energy, I wish on all of you. 
 
Dr. Glenn: You're a helper at heart. 
 
Yoav: Yeah. 
 
Dr. Glenn: Business is kind of a necessary evil to help more people. 
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Yoav: It's not evil, it's necessary.  When I think about business as a tool to 
help me get to know people and help more people, I'm really excited 
about it. 

 
Dr. Glenn: Yeah. 
 
Yoav: But when I think about it as a way to fill the coffers and sit on the gold 

coins -- 
 
Dr. Glenn: With your pinky on your lip and a cup of tea. 
 
Yoav: Exactly.  That is depressing. 
 
Dr. Glenn: Yes.  That's funny.  What else do we need to talk about with regards to 

the benefits of adding a tool to your arsenal and making your whole 
practice more effective and kind of a happier life to be in?  What else 
we need to talk about before we tell them the structure? 

 
Yoav: I think one more thing we want to address is how you can avoid 

burnout when you really deliver.  There's two things that comes to 
mind.  One is that with a lot of people in the wellness industry, there's a 
sense of fatigue, of burnout.  You alluded to that in the beginning.  
You're not getting results that you promised your clients you would get.  
They came to eat better, to be thinner, to be healthier and for no fault 
of yours, you can't get them to that place because they just don't 
adhere to the plan. 

 
Dr. Glenn: Yeah. 
 
Yoav: So once you introduce the technique or the system which teaches 

them how to adhere to plans, then they get results, and then again, it's 
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not your fault, but it usually makes people a lot happier when their 
clients get the results they want, and you can avoid burnout which 
happens a lot in this industry. 

 
Dr. Glenn: There you go. 
 
Yoav: The other cause for burnout -- I've been working with a lot of 

professionals lately, is that there is a disconnect between their 
professional identity and their personal identity, if you're a personal 
trainer.  And you look muscular and fit, but you know that you binge at 
night.  This creates kind of a -- 

 
Dr. Glenn: Impostor syndrome. 
 
Yoav: Impostor feeling, yeah.  And we get it a lot, like all the time.  I have 

clients for the day, they could be doctors, physical trainers, nutritionists, 
psychologists, therapists, they advise people during their day job then 
they go and binge at night, and that makes them feel like phonies, and 
then they burn out really quickly.  So that's a huge benefit.  And I think 
it's enough. 

 
Dr. Glenn: Okay.  That's a big deal.  The way that our program is structured, we 

make sure that you're working on your own eating before we certify 
people.  You can do that by taking our consumer program, you do that 
by talking to our master coaches, and you can actually even delay your 
start date if you need to by up to three months.  You could take 
advantage of this offer, which we'll tell you about in a second, and 
delay your start date by three months so that you can work on the 
personal side of your program if you need to first. 
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 The truth is, you don't have to be perfect with your own eating to be a 
good coach.  What you need to be is committed.  What you need to be 
is an adherent to the Never Binge Again philosophy.  That doesn't 
mean you don't make mistakes, it means that you understand and 
agree with the principles that very specific rules work better than 
guidelines, that overeating is not a disease, it's a healthy appetite that's 
been corrected by industry.  We're not powerless over eating, that we 
have the ability to choose of our own freewill what we put on our mouth 
and what we do with our hands and our arms and our legs and our 
mouth and our tongue. 

 
 If you believe those things, which are really just common sense, I didn't 

invent those things, t's really just common sense, rules work better than 
guidelines because rules eliminate the need for willpower.  You don't 
have to constantly make decisions.  A guideline would be "I eat 
chocolate 10 percent of the time and I avoid it 90 percent of the time," 
which sounds great in theory, but every time you're in front of a 
chocolate bar, you're making another decision and wearing down your 
willpower, is this part of the 10 percent or 90 percent?  Whereas if you 
only have chocolate on the last three days of the calendar month, then 
your chocolate decisions have been made for 90 percent of the time.  
You accomplish the same thing with much less requirement for 
willpower. 

 
 So those types of things.  If you agree with the philosophy, if you've 

decided and committed to adopt it for yourself, you don't have to be 
perfect with your own eating, you don't have to be perfect with your 
weight.  You need to be committed to pursuing that bull's-eye via those 
principles and to figure out what went wrong when you make mistakes 
and getting back up and staying in the game until you win the game. 
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 So if you have all those things, you're welcome to join us.  We wanted 
to tell you about some changes we've made or an option we've made 
available in the coach certification program.  The program used to 
consist of a year of service where you could come to supervision 
groups approximately four times a week.  And there was a marketing 
group you could come to another time per week.  And when you 
graduated, you would get a lot of marketing materials.  You'd not only 
get the license to use the name, but you get ready-made presentations 
to do in gyms or hospitals or libraries or adult education centers that we 
had tested.  We'd give you a lot of pre-tested materials for your website 
and everything like that.  There is a lot. 

 
 And that had a cost associated with it for us to maintain that.  And we 

realized that there's this whole group of people who are already in front 
of clients and you don't really need all of the marketing information.  
The program is only seven modules, so you don't necessarily need a 
whole year to do it. 

 
 So here's what we did.  We set it up so that in three months, you can 

come through and get trained and certified with us.  You get access to 
the four supervision calls per week.  The actual number is on the site.  
I'm pretty sure it's four.  It might be three.  You get access to the four 
supervision calls per week.  I do one, Yoav does one, and we have 
master coaches who do the other two.  So you're never more than a 
week away from asking either one of us a question. 

 
 We took out all the marketing stuff.  We took out all the marketing and 

business stuff.  We assume that you're building your own practice.  
We're going to sell it separately at some point. 
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Yoav: You do also get access to the educational lectures, like the seven 
educational lectures. 

 
Dr. Glenn: Oh, of course.  There is an exhaustive set of educational lectures that 

teaches you the system.  You'll have access to the community of other 
training coaches and certified coaches so that you can practice the 
techniques.  You can get supervision of what happens in those 
practices in the calls; talk to me, talk to Yoav.  You can talk to us about 
your clients. 

 
 If you really need to stay in the community longer than the three 

months, you can buy more months when it's over.  Most people don't 
really need to do that, but you can.  You can also delay the start of the 
program if you lock it in today.  We're still going to have a very 
significant discount.  At the moment, I can't promise it's always going to 
be there, but at the moment, it's only $1,000 for the core component 
and you'll get everything you need to implement this in your practice.  
You will be licensed to use the Never Binge Again name for your 
individual clients, and you got a couple of months with us to work it all 
out. 

 
Yoav: It's $1,000 if you haven't gone through the intensive. 
 
Dr. Glenn: Oh, yes. 
 
Yoav: If you are an intensive client, it's only $500. 
 
Dr. Glenn: You'll get full credit for whatever you have paid us so far for your own 

food problem.  If you look at the neverbingeagaincoaching.com site, 
you will see our consumer program, which is approximately $500 if you 
pay in full, or there is an installment plan, I think that makes it 600, 
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whatever it is now, we're going to have to raise that in a little bit.  But 
that's included with the coach certification program for $1,000.  So if 
you've already paid for the consumer program, you'll get full credit for 
that.  If you've paid a couple of payments, you'll get credit for the 
payments that you made, and we can give you an installment plan.  It's 
a little more expensive. 

 
Yoav: And if you haven't paid for the coaching product for your own eating 

problem, then you'll get it as part of the $1,000 package.  And the 
reason we're doing that is because we actually need you to go through 
the coaching process to understand how it is to be a student, a 
coachee before we certify you as a coach.  So we really, really want 
you to do that.  The one reason we have to insist on you doing that is 
that part of our motivation, and it's a bit selfish, is that we want a steady 
stream of coaches going through the certification process because 
we're always looking for new coaches to hire. 

 
 Obviously, it's rare that we hire a new coach as a master coach to work 

with us, but we do do that every once in a while.  We've actually just 
done it.  And we want a steady flow of people going through the 
program, and we want them to be really good coaches when they go 
out the other side of the program, so they have to be coached first. 

 
Dr. Glenn: Yeah.  Even before we did that, you can't be a good coach if you don't 

know what it's like to be coached.  So we really do insist that people go 
through that.  But I will say that that's the primary place we're looking to 
expand our coaching network, yet on a percentage basis, it is a very 
small percentage.  So don't buy the program specifically because you 
want us to hire you because we'll only ever hire a very small 
percentage of people, but that is where we hire them from.  Fair 
enough, Yoav? 
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Yoav: Good. 
 
Dr. Glenn: So if you're interested, please have a look at 

becomeaweighlosscoach.com and you will see the new certification 
format available, and we'd love to have you come and work with us.  
Thanks, buddy.  becomeaweightlosscoach.com. 

 
 

For more information on how to fix your food problem fast please visit 

www.FixYourFoodProblem.com 
 

And if you'd like to help OTHERS fix their food problem  
using the Never Binge Again Method please visit 

www.BecomeAWeightLossCoach.com 
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